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ABOUT ME
Highly skilled multi-disciplinary professional with diverse expertise across
various fields. Known for a strong work ethic and an exceptional ability to
adapt to challenges. Proficient in problem-solving and collaborative work,
consistently contributing added value to any team. Continuously driven to
self-improvement and skill development. 

 MOHAMED IBRAHIM BADRY

58 Sokina Bent El Houssin Mostafa
Kamel St. Alexandria Egypt

WORK EXPERIENCE

LANGUAGES

ARABIC (MOTHER LANGUAGE)
ENGLISH (VERY GOOD COMMAND)

EDUCATION

B.SC. in Management
Information System, 2008

General Grade: Pass
Final Project Grade: Pass

SKILLS
Teamwork & Interpersonal
Communication Skills
Goal Setting and Achievement
Ability to Work Under Pressure
Fast Learner and Adaptable
Good Relations with Co-workers
Monitoring and Supervising Groups
of Workers
Delivering Presentations to Large
Groups
Telesales and Marketing
Coordination and Teamwork

Specialist in Supply chain sector, Maridive & Oil Services 
(10/2023 – Present)

Supply Chain Management: Procuring and managing materials
for vessels, ensuring timely provisioning and operational
readiness.

Specialist in Supply chain sector, Maridive & Oil Services 
(2014 –10/2023)

Logistics Management: Efficiently managed customs clearance,
provisions, and car reservations, optimizing logistics operations.

Specialist in Marine Sector (Crewing Department), Maridive &
Oil Services (2009 – 2014)

International Relations: Established and maintained relationships
with international agents, ensuring seamless crew transitions
across borders.

Marketing, A2M Company (Tourism Company) (2008 – 2009)
Digital Marketing: Executed digital marketing campaigns,
leveraging social media and online platforms to boost brand
visibility.

Sales and Marketing, Badr Group (Spare Parts of Household
Appliances) (2007 – 2008)

Market Analysis: Conducted thorough market analysis to identify
consumer trends and inform marketing strategies.
Client Relationship Management: Cultivated and maintained
strong relationships with clients, ensuring high levels of
satisfaction and repeat business.

Accountant, Xerox (Document Company), Collector (2005 –
2006)

Financial Reporting: Generated and maintained financial reports
to track company expenses and revenue.
Accounts Receivable Management: Managed collections
efficiently, ensuring timely payments and reducing outstanding
balances.


